CONTACT INFORMATION

Cleveland Office

Skylight Office Tower

1660 West 2™ Street, Suite 1100
Cleveland, Ohio 44113-1448

p 216.583.7124
f 216.583.7125
prome@ulmer.com

PRACTICES /INDUSTRIES
Business
Banking & Commercial Finance

Capital Markets & Securities Transactions

Corporate Governance

Mergers & Acquisitions

Private Equity/Venture Capital
Technology

Technology Transactions
Health Care

Business Counseling & Business

Transactions

AREAS OF
CONCENTRATION

Mergers, Acquisitions and Divestitures
Corporate Finance

Venture Capital

Securities

Joint Ventures

Emerging Businesses

Business Law

Technology Transactions

Strategic Planning

Succession Planning

Executive and Incentive Compensation

EDUCATION

Tufts University (B.A., magna cum laude,
1981)

George Washington University (J.D., with
high honors, 1984) Order of the Coif
Gestalt Institute of Cleveland
(Organizational Systems and
Development i Intensive, 2001-2002)

Peter A. Rome

PARTNER

Chair, Business Law Practice:
Mergers & Acquisitions;
Private Equity/Venture Capital;
Corporate Finance

Marketing Partner

AT A GLANCE

Peteristhe chairoft he Firmés Business
its Mergers & Acquisitions, Private Equity/Venture Capital and
Corporate Finance Practices. Peter works with public
companies, private equity and venture funds, family offices,
emerging businesses and entrepreneurs to help them achieve
their goals. He helps clients in all stages of business i from
strategic planning to debt and equity financings, board and
governance counseling, executive and incentive
compensation, technology and complex business transactions
and other commercial arrangements, mergers, acquisitions,
joint ventures and strategic alliances, corporate succession
planning and divestitures. Peter is a passionate dot connector
who knows the value of relationships. He has been named to
The Best Lawyersin Americaand fAOhi o Super

Representative clients in recent matters include: American
Greetings Corporation, Avery Dennison Corporation,
CapitalWorks LLC, Cleveland Cavaliers, Cliffs Natural
Resources, Emergency Medicine Physicians, HDT Tactical
Systems, IMG Worldwide, Jo-Ann Stores, Inc., Cuyahoga
Capital Partners fka KCC Investors, Key Principal Partners,
The Kirby Company, Kirtland Capital Partners, Lake Erie
Monsters Professional Hockey Club, Lincoln Electric,
Metalmark Capital, NetCash, Park-Ohio Holdings Corporation,
Quicken Loans Arena, Resilience Capital, Revol, Safeguard
Properties, The Scott Fetzer Company, World Book, and
various family offices and financial institutions.

REPRESENTATIVE EXPERIENCE

Has significant experience representing a variety of corporate
and other entities in mergers, acquisitions, divestitures,
financings (borrowers and lenders), joint ventures, private
equity fund transactions, securities offerings, venture capital
transactions, going private transactions, due diligence with
respect to transactions, technology transfers, executive and
incentive compensation, succession planning, general
business, commercial law matters and regulatory compliance
matters.

Pr ac

Law



Peter A. Rome

REPRESENTATIVE EXPERIENCE (Continued)

Has served as General Counsel of numerous privately-owned corporations, including many manufacturing
and/or distribution businesses, service providers and e-commerce businesses, including the largest distributor
of hollow metal doors, frames and architectural hardware in the country.

Has significant experience in the counseling and nurturing of start-up and emerging businesses, from the
preparation of the business plan through the organization and syndication of the venture, through the start-up
and emerging business phase and to the exit.

Has significant experience in the negotiation and drafting of investment, finance, merger, acquisition,
divestiture, employment, non-competition, consulting, management, indemnification, release, option, executive
and incentive compensation, franchise, shareholder/close corporation, limited liability, partnership, joint venture,
technology transfer, lease, licensing, distributorship and other agreements.

Has significant experience in strategic planning and corporate and other entity counseling.

HONORS & DISTINCTIONS

AV Rated - Martindale-Hubbell

Leadership Cleveland (Member, Class of 2005)

Named an "Ohio Super Lawyer" in a survey of Ohio lawyers by Law & Politics magazine (2006, 2010-2012)
Named to The Best Lawyers in America®, Leveraged Buyouts and Private Equity Law, Woodward/White (2011-
2012)

PUBLICATIONS & PRESENTATIONS

Publications

fi fle Importance Of Terms And Conditions Of Sale.owith Miles Free. Production Machining (June 2005)
"Website Compliance Becomes Increasingly More Involved,” Ulmer & Berne Business and Tax Law Letter
(Winter 2002)

Presentations

fi P oGrunch M&A,0Ulmer & Berne LLP Business Group Series (July 2008)

AfEverything You Ever Wanted to KnoUWmeA®Reund LLIMBugineBut Wer e
Group Series (January 2008)

AM&A i i Statedes for Success,0UIlmer & Berne LLP Business Group Series (June 2007)

AWIi nni ng M&AUIBer& Barne gLP Business Group Series (January 2007)

AVal ue Engineering: Maximizing Val ue ,0UmerM&eneTblPansact i o
Business Group Series (February 2006)

Al ncenti ve Comp e n siastAftrachand RdtaimTofCT@alenpta nCas e West ern Reser ve
Weatherhead School of Business (Spring 2005)

"Advanced Business Associations: Representing the Internet Start-Up Company,” Case Western Reserve

University Law School, Guest Lecturer, Autumn Semester, 2000-2001 School Year.

"Private Placements For Emerging Businesses: The Venture Capital Transaction," Ulmer & Berne LLP

Breakfast Forum Series (June 1998)
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