CONTACT INFORMATION

Cincinnati Office
600 Vine Street, Suite 2800
Cincinnati, Ohio 45202-2409

p 513.698.5050
f 513.698.5051
skadish@ulmer.com

PRACTICES/ INDUSTRIES

Business
Corporate Governance
Mergers & Acquisitions
Succession Planning

Real Estate
Acquisition & Development
Leasing
Real Estate Finance
Shopping Centers

AREAS OF
CONCENTRATION

Real Estate Development and Leasing
General Business Law
Mergers and Acquisitions

EDUCATION

Boston University (B.S., Business
Administration, cum laude, 1982)

American University, Washington
College of Law (J.D., 1985)

Scott P. Kadish

PARTNER-IN-CHARGE,CINCINNATI OFFICE
Chair, Shopping Center Group
Member, Management Committee

AT A GLANCE

Scott counsels clients on a wide variety of real estate and

business transactions and general business law. Scott chairs

the f i r $hépping Center Group as the result of his

nationwide representation of landlords and tenants in the
development and lease up of shopping centers. As partner-in-
charge of our Cincinnati office, Scott is responsible for its

leadership, operations, business development and client
relationships. He i s al so a member of th
Committee. He has been | isted as an i
eight times, most recently in 2012.
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REPRESENTATIVE EXPERIENCE

Serves as general counsel to a wide variety of businesses,
handling general business, contracts and transactions.

Represents buyers and sellers of a wide variety of businesses,
including counseling clients on transaction structure, debt and
equity financing and organizational structure.

Represents national retail tenants in lease up of new locations.

Represents national landlords in development and lease up of
shopping centers.

Represents landlords and tenants in leasing of downtown
office buildings and suburban office complexes.

Involved in numerous other real estate transactions
representing developers, borrowers, lenders, sellers, buyers,
landlords, tenants, investors, brokers and managers of
shopping center, retail, office, industrial and residential
properties.

HONORS & DISTINCTIONS
AV Rated - Martindale-Hubbell

Named to Best Lawyers in America®, Real Estate Law,
Woodward/White (2007-2012)



Scott P. Kadish

HONORS & DISTINCTION S (Continued)

Named a flLeading Lawyerdin Real Estate in a survey of lawyers by Cincy Business magazine (December

2005-2008)

Named an "Ohio Super Lawyer" in a survey of Ohio lawyers by Law & Politics magazine (2004-2009, 2011,

2012)
Greater Cincinnati Outstanding 40 Under 40 Award (1997 Recipient)

PUBLICATIONS & PRESENTATIONS

Publications

AAut omati on TechnoiDatgSharihgegEnchsa ntcee dCrPaogduct i GBARegport Prof it a

(August 2011)

Author, Acquisition Magazine:

"Family Limited Partnerships" (1995)

"Charitable Remainder Trusts: When |11t250
"Understanding A Purchase Agreement" (1995)

"Like Kind Exchanges" (1995)

"New Wave Syndications" (1994)

"Structuring Real Estate Syndications"” (1994)

Presentations

s Better to Give

ALanding on Your Feet, o0 Cincinnat.i Bar Association (20
iAdvanced | ssues in Representing Develeemxe(Ri®7)of Lifestyl
AOvercoming LiMaddt yalned Geanmrtiepor ,Center Leasing Hurdleso an
Food Court Leases, 0 American Conference Institute (200

ANegotiating Restaurant Leases, 0 | CSC RetailD&veldmentos,LanKke nt u

Symposium (2007)
ASignificant | ssues Specific to Commer

Speaker, National Business Institute:

iHow to Finance the Small Businesso (2
AFundamentals of Entity Selectiono (20
"A Closer Look at Stock Purchase Agreements” (2002)

"A Closer Look at Asset Purchase Agreements” (2002)

"Types of Acquisition Agreements" (2002)

"Factors Impacting Choice of Entity" (2002)

"General Partnerships and Joint Ventures" (2002)

"Ethical Guidelines" (2002)

"Advantageous Use of Limited Liability Companies" (1997, 2002)

ci al Leases, 0 St

006)
05)

"An Introduction to Limited Liability Companies and Limited Liability Partnership" (1997, 2001)
"Advantageous Use of Limited Liability Companies and Limited Liability Partnerships" (1997, 2001)

"Limited Partnerships" (1999)
"How to Finance the Small Business" (1998)
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